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Saltijeral:
Hispanic
contractor
of the year
n Thursday night, Mike
0 Saltijeral introduced his fast-
growing company, Industrial
Fence Inc., to some of the most in-

fluential politicians and business-
men in Chicago and the state of

Hlinois.

Saltijeral, 33, a native Auroran,
earmed the Hispanic American
Construction Industry Associa-
tion’s Coniractor of the Year
Award and was one of the guests
of honor at that group's 23rd annu-
al awards banquet at the Chicago
Hilton & Towers this week.

That prestigious award canie as
a surprise to Saltijeral, since his
company is just three years old.

“Tthought it was semething

would see in 10 years, after paying |

ry dees and earning respect,”

Saltieral said.

That respect
was earned
rapidly by Salt-
jeral and Chica-
go-based Indus-
trial Fence. His
company started
out building just
fences but has
since branched
into all sorts of
ironwork prod-
ucts and even
into general con-
tracting, Saltjer-
al said.

“When you do
good worlk, the

“When you
o good
work, the
word gets

out.”
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yvord gets out,” Saltijeral said.
“When you do bad work, the word

gets out, tco.”

For Industrial Fence, the words
have been good thus far,
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Working with schools

Recently, Industrial Fence
eaned a three-year fencing con-
tract with the Chicago Public
Schools worth $2.2 million per
year, The company has also done
work for the Chicago Housing Au-
thority, the Chicago Police Depart-
ment and scores of other govern-
mental bodies in the city and state.

In all, the company does about
75 percent of its work for govern-
ment and 25 percent for private
companies.

When Saltijeral started Industri- .
al Fence three years ago, the com-
pany employed just six people and
had under $1 million in sales. Now,
the company has 38 workers and
does 85 million worth of work an-
nually.

Eventually, with stable growth
over time, Saliijeral wants his com-
pany to become one of the giants
of the Chicago contracting indus-
try and employ 250 to 500 people. -

“T'm just aggressive,” he saic.

Opening doors

Winning the Contractor of the
Year Award and getting to speak i
front of an andiences of “whao’s
whio” for the Chicago area and the

state is another step in growing the

company.

“This opens a lot of opportuni-
ties for us,” Saltijeral said. “Itis a
very prestigious award.”

Even as the company grews, the
decorative, iron fences that were
the first staple of Industrial Fence
will remain important.

“The fencing will always be my
baby,” Saltijeral said, noting he and
other family members are iron-
workers by trade.

To give his business a competi-
tive edge, Industrial Fence does ail
of its work itself, instead of seeking
out subcontractors.

Doing that allows Saltijeral to
tell his customers to pay only
when all of the work on a project is
done to 100 percent satisfaction.

- American

“I have faith in my people and

‘myself,” he said.

Saltijeral is known for being a

“hands-on manager, even juxr}ping
“into a Bobcat on a construction

" site from time to time to help

. out.

He was
named the
1997 Man of
the Year by’
the Mexican-

Chamber of
Commerce of
{iinois for his
work with Uni-
‘versal Iren
Works, the
company he worked for hefore

Sattijeral

" starting Industrial Fence.

Saltjjeral is a decorated veter-

" an of the Persian Culf Warand a

lifelong Auroran. .

He is alse a precinet conuuit-
teeman for Ward 8 on Aurcra’s
southeast side and a mentor for
the Boys and Girls Club of Chice-
go's Junior Achievement pre-
gramn.
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